Landing the Best Deal on Buying a Car

Landing a good car deal can be very fulfilling yet overwhelming with so many details and
information. It's not so difficult if you have the right information at your fingertips. There are so
many things to consider such as terms of finance, purchasing power, market values, etc. Ignoring

these basics can make you have a frustrating experience in getting your dream car.

But hey! You don't need to be a car dealer to get a good car deal. You have to be strategic in your
approach. Know what you want in a car. The purpose you want the car cannot be over-emphasized.

And you must be ready to put in the work and throw in the cash for it.

A good understanding of car dealerships, market trends, and negotiation skills will be needed. The
ABCs of landing a great car deal is just about the ABCs; nothing more. Let's get to know some
basics and not-so-intricate tips for getting the best deal for your dream car.

Research before buying

Research is everything! The best way to find the best deal for a new car is through research. You
have to have an overview of the kind of car you want. It gives you a head start and saves you the
risk of going into negotiations blind. There are many good articles you can find on the internet that
give a lot of information on cars. You can visit car-related blogs, and forums and make the
necessary inquiries. Social media can also play a key role here. Notwithstanding, a general idea of
the car dealership you intend to patronize is equally important. Get a grip on their negotiation

ethics, terms and conditions, and reviews from previous customers.

Check for good working condition

Some people fall into the trap of the great aesthetics of a car and pay less attention to the working
conditions of the car. It is very essential to check and crosscheck the working conditions of a car
before making a purchase. You should employ software analytics options at your disposal and
even more, hands-on analysis of the car. Carrying a car professional along with you would be a

great advantage to ensuring you strike the best deal for your new or used car.

Fees to pay
Having an idea of additional fees you are required to pay on the purchase of a new car is usually

underrated. Some fees are negotiable while others are mandatory to be paid to the car dealer. For



example, a documentation fee is one the car dealership is legally owed. Some car dealers extend
warranty, but negotiating a few bucks off the price is not out of place. Get acquainted with these

and you will find yourself negotiating rightly.

Be Focused

Buying a car requires patience and eyes on the goal. It can be frustrating and challenging.
Sometimes, the car dealers may not be so welcoming with their negotiations and manner of
approach. This can cause mixed feelings in your mind especially when you are already stressed
out with the whole process. Do not make hasty emotional decisions. Be logical in your reactions.

Take deep breaths when necessary. Take your time and focus on the objective.

Patronize other car dealers

Variety, they say, is the spice of life. Do not limit your search to only one or two car dealerships.
Taking a stroll to several outlets may just be your lucky charm in landing a great car deal. It gives
you a wider view of the market and how negotiations work. You might be surprised to get your

car for a better price than you earlier projected.

When to buy

It is not enough to buy, but buying at the right time is even better. Research has shown that car
dealers for understandable market/target reasons, often sell their cars at considerable prices by the
end of the month, quarter, or even end of the year. So, except it's very urgent, approaching the car

dealership at the end of the month could be a deal breaker in purchasing your dream car.

Price or Payment options

It is not uncommon to get car deals where the buyer pays instalmentally, sometimes monthly. As
tempting as it is, one may tend to ignore the actual price of the car — which may be high - and focus
on the easy mode of payment. Your aim should be getting a car for quite a considerable amount
and not on whether it is offered on a monthly payment basis, or else you might get stuck paying

for a car in the long term.

Start Low
Now, let's talk about negotiations. It always works like magic when you start your first offer on

the lower end of your budget. Do not be carried away by the offer the car dealer may present to



you. Be bold enough to tell him what you can offer. Starting low is a vital technique in negotiations.
This gives you a fine base to gradually increase your offer and a better control over the

negotiations.

Learn to say NO

Purchasing a car is not a death sentence. It would be best if you employed the ability to say no
when it comes to it. Sometimes, during negotiations or inspections, the car dealer may not measure
up to your needs, it's not out of place to take a bow. You must know when the deal is off. And do
not allow the car dealer to patronize you in certain ways to make you feel your pricing is off or
your options are shallow. Be bold enough to follow your instincts through research and

negotiations and say no if it comes to it.

Do a test drive

Do not be too modest when purchasing a new car. There's nothing as assuring as a test drive. Get
a feel of the car. Take it on a drive on some cool streets; a run on the highway would be great.
Evaluate its performance at accelerated speeds. Have a feel of the effects of the brakes and how
flexible the car is in maneuvering. Get a feel of the sound it makes while starting and driving. You

just get to find out more about the car than you thought you knew.

Landing the best deal for a car is not an impossible task. It can be exciting and rewarding at the
same time. Just follow these tips and you'll be on your way to getting the best deal for your car.
Always be confident when negotiating. You have the negotiating power if you play your cards
right. Remember, research is everything. So, do the needful and you'll be on your way to getting

your dream car.



