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https://www.artisan.co/

Executive Summary

Company: Artisan (YC W24) is building autonomous Al agent
‘employees” for outbound sales, starting with a Business Development
Rep (BDR) named Ava

Solution: Ava discovers leads, writes personalized outreach, and books
meetings autonomously—replacing traditional human SDR workflows

Funding: Raised $25M Series A in April 2025, led by Glade Brook Capital,
with participation from HubSpot Ventures and Oliver Jung

Market Context: The Al Sales Assistant Software market is forecasted to
grow at a CAGR of 20.2%, from $18.58B in 2023 to $67.36B by 2030



Company Overview

Year Founded ‘ Status ‘ Employees ‘ Latest Deal Type

2023 ~ | Private | 35 @& | Series A Leadership

Latest Deal Amount ‘ Investors

$25M 16

‘ 100+ Clients | $Min Annual
Revenues

Jaspar Dr. Rupert Samantha
Carmichael Dodkins (CTO)  Stallings (CPO)
(ej=e)
Ex - Burst PhD in 8 years at IBM
Digital Founder Computational Data and Al

Linguistics, ex-
Oxford



Market Opportunity & Landscape

Source: Virtue Market Research, "Global AI Sales Assistant
Software Market Report, 2023-2030"

e The Al sales tech market is projected to 3.6x by 2030.
e Companies want tools that consolidate workflows and reduce
headcount needs.

e 82% of IT leaders say Al will transform sales/marketing support
(Salesforce, 2023)



https://www.salesforce.com/news/stories/generative-ai-research/
https://virtuemarketresearch.com/report/ai-sales-assistant-software-market
https://virtuemarketresearch.com/report/ai-sales-assistant-software-market

Artisan’s Value Proposition (vs. Traditional SDRs)

Mission:
e Creating the most autonomous Al employees.
e Replacing the ever-growing stack of SaaS
products with one beautiful & functional
consolidated platform.

Feature Traditional SDR Artisan's Al BDR (Ava) ’ \
N
&\\ Cost $5K-%8K/month (fully loaded) <$1K/month (SaaS pricing) NN \\\\\\
Time to ramp 2-3 months Instant
Availability Business hours only 247 outreach & response

Scalability 1:1 effort-to-output ratio Fully scalable across leads

Consistency Varies by rep High — systematized tone and messaging

Burnout [ Attrition High None

Source: Salesforce State of Sales Report (2021)



https://www.salesforce.com/resources/research-reports/state-of-sales/

Meet Ava: Artisan’s Automnomous Al BDR

Key Capabilities How It Works

Ava is not just a writing assistant — she’s a fully automated sales agent capable of running outbound campaigns end-to-end



Artisan Demo

” N

Link to Demo



https://www.youtube.com/watch?v=YMlqP6ICvqY
https://www.youtube.com/watch?v=YMlqP6ICvqY
https://www.youtube.com/watch?v=YMlqP6ICvqY

The Impact of Al Sales Agents
on Information Systems

e« 70% of Al rollouts fail due to poor IS-business collaboration
(McKinsey, 2023)

e 42% of consumers say poor Al communication would make
them lose trust in a brand. (PwC Al Consumer Trust Study, 2023)



https://www.mckinsey.com/capabilities/mckinsey-digital/our-insights/superagency-in-the-workplace-empowering-people-to-unlock-ais-full-potential-at-work
https://www.pwc.com/gx/en/issues/c-suite-insights/voice-of-the-consumer-survey.html

Key Takeaway

As Al agents become embedded in business
operations, Information Systems must evolve from
managing infrastructure to managing how
Intelligence is deployed, governed, and aligned with
business goals

Any Questions?
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