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Track your Automated alerts
performance deliver new insights
Sellers & sales managers: . Contract expiration dates.
At-a-glance, see your « Contact-initiated marketing
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IBM technology and CSA

CSA leverages a robust cognitive analytics model called CoRE™ to identify
clients and contacts that can benefit from IBM products and services.

CSA leverages
IBM® WebSphere®,
Cloudant®, DB2°,
and InfoSphere®,
and is hosted on

o the IBM Cloud™.
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CSA sources client
and contact data
from the Cognitive

Enterprise Data
Platform (CEDP).

*Cognitive Recommendations Engine

Log in to Cognitive Sales Advisor today!

Get more information at
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communication preferences. o= .
« Communicate with large numbers of contacts 58 for prospectlng.
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